
 
 
 
 
Basic Seller Objections 
 
 
1. Your Competitors  
2. I have a Friend in Business 
3. Our Attorney will handle the sale 
4. Size of your/their company 
5. Another agent has prospect 
6. Term of Listing (length)  
7. Marketing – Advertising – Sign 
8. Timing – Think it over – Buy first 
9. YOUR COMMISSION !! 
 


